
Jumpstart Your Sales & 
Systems Bootcamp
Call 1 – “Your OOI”



Why Are You Here?
•  Overwhelmed
•  Working too hard
•  Make more money 
•  Need help navigating the 
world of online marketing, 
your website and 
technology
•  Have better systems
•  Have more fun in life



Today We’re Going to Work On Your 
OOI: Your “Order of Importance”:

=> how to tap into your deepest internal driving force so you 
become unstoppable, passionate and irresistibly attractive to 
your ideal clients

=> determining your unique “order of importance” of what 
you want to focus on, develop, create, and/or how to market 
in order to reach your big money and lifestyle goals is critical 
(many entrepreneurs DON’T see things in the best order and 
avoid other things due to not knowing how)



Areas You Might Need to 
Learn More About:

• Copywriting Tips 
• Creating Funnels and Effective Webpages
• Foundational Automation
• Email Marketing Strategy
• What Technology You REALLY Need
• Tips on Hiring a Virtual Assistant
• Social Marketing Strategies
• Online Marketing Trends and Video Marketing

Along with How to Get Started with:
• Speaking
• Systems
• A New Website
• Getting Visible
• Charging What You’re Worth





What Motivates You?



Get Excited About 
Making More Money!!

Grab the Need Number Worksheet!







A Little About Me...



The Official Stuff...
•   21+ year award-winning, very broad expertise type coach
•   Built my biz from nothing but networking and follow up
•   I’m going to make this easy & FUN for you to do
•   Earning consistent multiple six-figures since 2008!



•   Business and marketing coaching 1on1
•   Business and marketing focused EVENTS & RETREATS
•   Website design and techy services
•   Book publishing and compilation book publishing services
•   Workshop trainer, event host, speaker, online course creator

I do a LOT of fun stuff...



I used to be where many of you could be today:

•   In a job I hated

•   In an unsupportive marriage

•   Wasted money and time with the wrong things/people

•   Working way too hard and too many hours, burned out

•   Not having balance in my life

•   Thinking that “I’m smart, I can figure it out on my own”

I had NO idea I’d have clients all around the world when I first started!



Oh YES! I’ve Had Roadblocks Too!













So, What Do 
You Sell?

#2 Develop the Right Pricing & Offerings









What’s in 
Your 

Funnel?





#6, 6 Areas to Review & Revise to 
Convert Visitors Into Customers

1. Branding / Look & Feel

2. Creative Content

3. Layout / Functionality

4. Marketing Copy & Offers

5. Engagement & Personal Touch

6. Conversion / Call to Action



1. Direct, to the point, yet descriptive copy for home page
2. Something or multiple things for someone to signup for for free
3. Video of YOU talking to the ideal prospect on your home page and more
4. Fill in forms 
5. Updated photos of you 
6. Good looking graphics and layout
7. Testimonials and proof that your product/service works
8. Your story, how you work, who you are and why you’re doing this 
9. Your full contact info
10.Sales pages, resources, FAQ pages or videos if something needs explaining
11.A speaker page if you want to get booked
12.Your books, products and programs
13.Good grammar, spelling and enough info for the search engines to pick it up
14.SEO in the backend, title tags, and compressed images for faster loading
15.Automation to email system, updates and more
16.A Techy Virtual Assistant to help you manage it all!

16 Website Must Haves



6 Areas to Automate First
1. Follow up marketing – from live or virtual events

2. Social media marketing

3. Funnels for lead generation

4. Affiliate and partner marketing

5. Billing, invoicing, taking payments

6. Customer onboarding





#5 Enlist a Team to Support You
• Follow up marketing tasks
• Bookkeeping, accounting
• Graphic and web design
• (Some) Social networking 
• Research for speaking, 
      publicity & JV opps
• Blogging, copywriting
• Repurposing content
• Stuffing, folding, mailing
• Organizing, filing, errands
• Housekeeping, chores
• WORRYING!  ;-)

What to 
Delegate?



Most Entrepreneurs Get 
Uncomfortable 

Stretching Themselves 
and Give Up





So, What’s YOUR OOI?
1. Share what your business is briefly, and 

which areas do YOU THINK you need to 
focus on right now to see the biggest bang 
for your buck and time?

2. What questions do you have from any of 
this?



CALL #1 ASSIGNMENT:
1. Review this, take some notes, and outline 

your funnel of offerings.

2. Plot some time on your calendar to look at 
everything you have and what’s missing. 

3. Post your funnel and thoughts into the FB 
group and tag me to review.


