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Welcome to the 
Business Reimagined Conference!

Here are a couple ways to stay in contact with attendees and speakers or share your experience during and after the event:

1. Join the Business Reimagined GROUP on Facebook: 
2. On all social sites use HASHTAG: #BRC2024 to track all comments/pictures. Take photos of you and other people while you’re here! Record & share a testimonial video.

“I hope you enjoy the conference... The biggest thing we recommend for you during this conference is to show up and play full out each day! You never know what opportunities will arise, so make a good impression.”
I’m your host today – thanks for being here!

Katrina Sawa

P.O. Box 6, Roseville, CA  95661
(916) 872-4000 – landline/office
katrina@jumpstartyourbiznow.com

Websites:
Business Coaching: www.JumpStartYourBizNow.com
All Events: www.JumpstartEvents.net
Book Publishing: www.JumpstartPublishing.net
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Disclaimer and Copyright
The author and publisher of this event and the accompanying materials used their best efforts in preparing this material. The author and publisher make no representation or warranties with respect of the accuracy, applicability, fitness or completeness of the contents of this material. The information contained in this material is strictly for educational purposes. Therefore, if you wish to apply ideas contained in this material, you are taking full responsibility for your actions.
There is no guarantee that you will earn any money using the techniques and ideas in these materials or at this event. Earning potential is entirely dependent on the person using our product, ideas and techniques. We do not imply this as a “get rich scheme.” Any claims made of actual earnings or examples of actual results can be verified upon request. Since these factors differ according to individuals, we cannot guarantee your success or income level. Nor are we responsible for any of your actions.

The author and publisher disclaim any warranties (express or implied), merchantability, or fitness for any particular purpose. The author and publisher shall in no event be held liable to any party for any direct, indirect, punitive, special, incidental or other consequential damages arising directly or indirectly from any use of this material, which is provided “as is”, and without warranties. The author and publisher do not warrant the performance, effectiveness or applicability of any websites listed or linked to in this report. 
This material is © (copyrighted) by K. Sawa Marketing International Inc. No part of this may be copied, or changes in any format, sold, or used in any way other than what is outlined within this material under any circumstances. 
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UPGRADE AND INCLUDE DAY 3 NOW FOR JUST $250! 
We'll be getting together at either my home in Roseville from 9-3 or at a local hotel conference room depending on how many sign up... max 20 for this day so we have an intimate and mighty mastermind, creative brainstorming day for all. 
UPGRADE HERE: http://TinyURL.com/YESDAY3
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AGENDA
Tuesday, January 30, 2024 – Day 1
7:00 – 8:30: 	Vendor & Event Setup in main conference room
8:30 – 9:00: 	Registration for ALL Attendees in lobby, doors open for networking with vendors
9:00 – 9:45:  	Event Kickoff – Kat introduces event focus, agenda, vendors, speakers, plus, 	shares the “Reimagine Your Vision” Exercise, creating your Lifestyle Vision, 		Being open to Tweaking, Trying and Trusting
9:45 – 10:40:  	Ann Bennett: Liberate Your Rebel Spirit & Rake in the Revenue
10:45 – 11:10:  	Anne Kenney: Get Small to Go Big: Local Marketing to Increase Your 	Business
11:15 – 11:55:  	Networking Exercise with audience (4 min in pairs, 2 min/person, then switch) 	Share the following:	
		1 – Your name, and then your business in one sentence
		2 – Why you’re doing what you’re doing (your big why)
		3 – What you have coming up in the next 90 days that someone could either:
· Take advantage of by working with you/buying from you, OR 
· They could support you with (an ASK), OR 
· They could partner with you on (collaboration)

12:00 – 12:45: 	Buffet Lunch, Networking and Mingle with Vendors
12:45 – 1:40:  	Rachael Jayne Groover: How to Sell Confidently from Stage and Video
1:45 – 2:10:	Patsy Sanders: What Colors You Wear Matters!
2:15 – 2:40:	Carla Vaughn Interview with Katrina Sawa on Best Business Accounting		and Financial Management Practices 
2:40 – 3:30:  	Planning, Discussion and Implementation Exercise Regarding Your:
			1 – Financial and Wealth Plan
			2 – Backend Operations & Systems for more Freedom
			3 – Team: How to outsource to scale faster


3:30 – 3:40:	Shari Fitzpatrick: From Kitchen to Empire: The Bittersweet Journey of 		Entrepreneurship
3:45 – 4:00:	Katrina Sawa: Jumpstart Your Authority & Credibility With a Book 
4:00 – 5:30:  	VIP Networking Reception – complimentary refreshments provided by 		Katrina Sawa of JumpstartYourBizNow.com and JumpstartPublishing.net 	and Shari Fitzpatrick of BerriedinChocolate.com
5:30 – 6:00:	Find someone to go to dinner with and keep networking! (Room closes at 6:00)
Wednesday, January 31, 2024 – Day 2
8:00 – 8:30:  	Vendor Setup and Room Reset 
8:30 – 9:00:  	Registration for ALL Attendees in lobby, doors open for networking with vendors
9:00 – 9:15:	Day 2 Kickoff – Katrina Sawa leads Ah Has and Q&A
9:20 – 10:15:  	Jenn Beninger: Shattering Your Income Ceiling: Discover the Hidden Neurology 	That Limits Your Income—and How to Rewire It, Quickly and Permanently
10:20 – 10:30:  	Jim Padilla: More Revenue with the Same Number of Buyers
10:35 – 10:50:  	Colleen Biggs: Visibility, Community, and Social Capital Strategies
10:55 – 11:45:  	Visibility Exercise, Q&A, Discussion and Implementation: 
			1 – Visibility Plan
			2 – Increasing Authority in the Marketplace
11:45 – 12:30:	Buffet Lunch, Networking and Mingle with Vendors
12:30 – 12:55:  	Cheryl Burget: How to Say it to Sell it: 3 Keys to Getting Clients to Say Yes on the 	1st Call
1:00 – 1:45:	Pitching “Your Thing” Exercise
1:50 – 2:15:  	Linda Shively: How to Tame the Joy-Stealing Dragons in Life and Business
2:20 – 2:30:	John Pyron: Referrals, Relationships, and Rapport
2:35 - 3:30:	Katrina Sawa: Simplifying Your Business with Automation & Tech for More		Engagement & Cash Flow
		1 – Creating Your WOW Customer Experience & Business/Marketing Plan
3:30 – 4:00: 	Q&A with all Speakers, wrap up, thank you and next event announcement!	

[image: ]              RESOURCES What are your BIGGEST FEARS?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________


JOIN THE EVENT FACEBOOK GROUP AND CONNECT WITH EVERYONE THERE! POST YOUR INFO & AN INTRO VIDEO + TESTIMONIALS!

Go to: www.JumpstartYourBizNow.com/resources
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              OUR VENDORS What are your BIGGEST FEARS?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________



1. Katrina Sawa – The Jumpstart Your Biz Coach, 14x Int’l Best-Selling Author www.JumpstartYourBizNow.com
2. Jumpstart Publishing – Book Publishing, Marketing, Launches & Resources with Katrina Sawa www.JumpstartPublishing.net
3. Polka Dot Powerhouse Placer County Chapter – Katrina Sawa, Managing Director www.PolkaDotPowerhouse.com and www.JumpstartYourBizNow.com/PDPPC 
4. Rachael Jayne Groover, Inc5000 CEO and best-selling author, www.RachaelJayne.com and www.TheAwakenedSchool.com 
5. Jenn Beninger, Business Coach www.GeniusUnlocked.coach 
6. Ann Bennett, Branding & Messaging Mentor, www.AnnBennettMarketing.com 
7. Cheryl Burget, Business Coach & Sales Strategist, www.YourSalesGenius.com 
8. Anne Kenney, Small Business Marketing Expert, www.BullseyeMarketing.com 
9. Patsy Sanders, Int’l Image Stylist Coach, www.EmbracingYourEssence.com 
10. Linda Shively, Certified Master Life and Executive Coach, www.LindaShively.com 
11. Carla Vaughn, MBA Business & Tax Consultant, Accountant, www.BizFinancialMGT.com, www.FinancialLiteracyFirst.org, and www.SpeakingToElevate.com 
12. Colleen Biggs, High Performance Business Coach and the Leap Community www.ColleenBiggs.net 
13. NAWBO (National Association of Women Business Owners) www.NAWBO-Sac.org 
14. Kari Hagensmith, TSW Consultants, Debt Solution Specialist www.TSWconsultants.com
15. Sasha Sabbeth, Intuition Success Strategist, Psychic Healer For Entrepreneurs www.EntrepreneurSoulCoach.com
16. Shari Fitzpatrick, Gourmet Gifts & Bed & Breakfast, www.BerriedInChocolate.com 
Please visit all of our vendors and speaker’s tables while you’re here. 
You can do that when the doors open from 8:30 – 9:00 each day, during lunch both days and after each day’s sessions, 4-6 pm on Day 1 (during the reception), and immediately following day 2. They have valuable tools and trainings to support you in your personal and professional growth. 
              QUESTIONS What are your BIGGEST FEARS?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________



Write YOUR QUESTIONS here so you don’t forget to ask!

____________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
____________________________________________________________________________________________________________________________________________________________________________
______________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
__________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________

                 AH HAS What are your BIGGEST FEARS?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________



Write YOUR AH HAS here so you don’t forget to share!

____________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
____________________________________________________________________________________________________________________________________________________________________________
______________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
__________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
                  TO DOS What are your BIGGEST FEARS?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________


Write YOUR TO DOS here so you they are all in one place!

____________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
____________________________________________________________________________________________________________________________________________________________________________
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________

Your Host – Katrina Sawa, Jumpstart Your Biz Coach              YOUR HOSTS What are your BIGGEST FEARS?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
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Description automatically generated]Katrina Sawa - Award-Winning Speaker, Book Publisher, 14x International Best-Selling Author with 22 books, and best known as The Jumpstart Your Biz Coach

Katrina Sawa is known as The JumpStart Your Biz Coach because she literally kicks her clients and their businesses into high gear.  Katrina is the author of Love Yourself Successful, Jumpstart Your New Business Now & 20 other books. Plus, she is the creator of the JumpStart Your Marketing & Sales System of which she holds live events on every year. Katrina helps you move faster and more affordably towards your ultimate revenue and professional goals using online and offline relationship marketing strategies, leveraged business models plus she kicks you in the butt to implement it all too! Katrina has been featured on the Oprah and Friends XMRadioNetwork, ABC, TheCW and the LA Tribune among other media publications, hundreds of podcasts and dozens of stages. She was awarded the National Collaborator of the Year Award by the Public Speakers Association as well as a 2X Nominee for the National Association of Women Business Owners, Outstanding Women Leaders Visionary Award. 
Kat’s Hubby and Our Unofficial AV Guy
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Description automatically generated]Jason Bittenbender, Voice Over Artist & V3 Electric Consultant
Father, Husband, Cancer survivor and Jack of many trades. All of these life experiences have helped Jason develop many different perspectives with his acting repertoire. His love for acting began in Jr. College where he took his first two acting classes and most recently has honed his skills through Such A Voice VIP coaching program. Jason is professional, hip, confident, knowledgeable, and trustworthy and he loves working with his clients to develop that perfect sound and tone for their message, audio book, radio ad, promo, podcast intro/outro or e-learning. 
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SPECIAL OFFERS HERE TODAY:
1on1 COACHING: Jumpstart Your Biz Planning Session w/ Kat for “YOUR NEXT STEPS” 90 min 1on1 to discuss ANYTHING and everything to give you that clear action plan, direction and jumpstart now including, lead gen, marketing, sales, publishing, website, & more – $450 (reg $1500) 

Jumpstart Your Biz Coaching “Done WITH You” ____ 3 months 1on1 for $5,500 (reg $7,500) 

Mastermind Retreat – Jumpstart Your Lifestyle & Business 3-Day in Roseville February 25-27, 2024. – only 20 seats available. $1,997 (Reg $2,997) 

*Plus, Do-It-Yourself Trainings for $27 - $97 and Books for $15 or 4 for $50. Topics: Marketing, Sales, Networking, Online Course Creation, Event Hosting, Pricing, Delegating, Speaking and more!
 Visit My Booth and Let’s Talk or Schedule a 1on1 at www.AskKat.biz!
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SPECIAL OFFERS HERE TODAY:
Jumpstart Your _____, (yes, that’s a blank) Vol VII (2024) Compilation Book Co-Author Opportunity – Become an author writing ONE chapter all about what 	YOU help others Jumpstart, fill in the blank with YOUR word/expertise! Pay in 	full for ____ $1,800 or ____ 8 payments of $250 (Reg $3,600)

Amazon Book Launch Services $2,000 - Includes 2, 1on1 30-min planning calls, launch marketing materials creation, KDP (Amazon) set up tutorial, day-of	launch management with updates, and promotion by Katrina Sawa to 40K+ 	followers. Reserve your book launch date now with a $500 deposit as dates do 	book up. We only can do a few a year and all have gone to Int’l Best Seller!

*2 Free Trainings on the Publishing Website to learn more!
 Visit My Booth and Let’s Talk or Schedule a 1on1 at www.AskKat.biz!
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       EVENT KICKOFF are your BIGGEST FEARS?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________


[image: magicwand.gif]IT’S TIME TO WAIVE THE MAGIC WAND!
         
 “REIMAGINE YOUR BUSINESS” AROUND         THE KIND OF LIFE YOU WANT TO LIVE. 

YOU CAN BUILD WHATEVER YOU WANT IF YOU LEARN HOW... AND YOU’RE OPEN TO TWEAKING, TRYING AND TRUSTING.


HOW do you want to work on a weekly basis? (online/phone/other) 
With WHOM do you want to work and WHY?
How CLOSELY do you want to work with people? (hands off or on)
Do you want to create and launch PROGRAMS or serve personally?
Are you interested in hosting EVENTS? (in person or virtual)
What can you SELL that is HIGH-END?
How much of what you do, do you want to be ONLINE?
How much MONEY do you really need to make to not just survive, but create wealth?
                 NOTES What are your BIGGEST FEARS?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________



What else do you have on your radar to create, do, how to scale and expand your business while enjoying your life more?

____________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
____________________________________________________________________________________________________________________________________________________________________________
______________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
__________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
    KEYNOTE SPEAKERS are your BIGGEST FEARS?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
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Liberate Your Rebel Spirit & Rake in the Revenue
The biggest mistake that entrepreneurs make is not spending enough time to get the power of their Renegade Brand: A Brand that expresses your true self and creates a unique experience for your customer. With a Renegade Brand you become not only the one people want to work with but…the only one they want to work with. 
When you can dial in your Renegade Brand there is no competition because there is no one quite like you. It’s not what you do but who you BE that ignites people connect and work with you. It’s not that you are not good enough, not smart enough…it’s that you are not YOU enough.
We are in a time of mass-distraction and digital dementia and millions of options and it’s only going to get worse. In-order-to cut through the noise of 3 billion websites and hundreds of communications hitting your in box every day you must become a Disruptor.
In this humorous, sizzling, and sassy talk Ann will show you how to use your Renegade Brand Archetype to cut through all the B.S. and marketing hype to make real and meaningful connections with your audience. So that you work with your right-fit clients, create massive results for them, and make more money than you ever thought possible all while having the time of your life!
Notes:________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
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Get Small to Go Big: Local Marketing to Increase Your Business
By pinpointing your ideal customers, your small business can make marketing decisions that are not only cost-effective but also incredibly impactful. 

Reducing expenses and growing revenue are two sides of the same coin, and knowing your target audience is the catalyst for both. With a clear picture of your target clients, you can amplify your marketing efforts to be more effective, driving more business from your current customers and attracting new ones. You will walk away from this seminar with strategies to help your local business not just survive but truly thrive.

Anne specializes in Small Business Marketing Lead Generation - connecting your face-to-face marketing with your online marketing to expand your reach and grow your revenue. She works with solopreneurs, businesses with 2-10 employees, and independent self-storage facilities.  
Notes:________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
______________________________________________________________________________________
______________________________________________________________________________________
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________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________



We want you learn about you! 
(4 min in pairs, 2 min/person, then switch) 	
Share the following:	
1 – Your name, and then your business in one sentence
2 – Why you’re doing what you’re doing (your big why)
3 – What you have coming up (next 90 days) that someone could either:
· Take advantage of by working with you/buying from you, OR 
· They could support you with (an ASK), OR 
· They could partner with you on (collaboration)
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How to Sell Confidently from Stage
Rachael Jayne has sold over $11M of programs, events, and retreats from a physical stage. She has sold much more from a virtual platform. In this presentation, she will show you an authentic and non-salesy approach to selling from stages, webinars, or livestreams. This speech is perfect for beginners to advanced speakers.

During this presentation, you will learn how to make sure your speech sets up a sales environment rather than puts the audience in a state of simply enjoying you present your topic. So often, a speech is heart-warming,  entertaining, and inspiring, but it doesn't sell well. 
Rachael Jayne Groover is the author of the best-selling books Powerful and Feminine and Unshakable Inner Peace. She is an Inc5000 CEO who runs a multi-million-dollar international seminar company – The Awakened School. She travels the world teaching presence, leadership, conscious entrepreneurship, and spiritual development, mostly by being on stages.
She is the creator of the Art of Feminine Presence classes and trainings that are offered worldwide by herself and over 300 certified teachers working with her. This ground-breaking training gives women more confidence and magnetic presence as they step into the spotlight and become more visible.
Notes:________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
______________________________________________________________________________________
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What Colors You Wear Matters
International Image Stylist Coach & Master Hairstylist and
Speaker with Embracing Your Essence. Patsy is known as the "total transformation specialist."  
How you feel in your clothes is as important as how you
look in your clothes! What you wear affects your income,
whether you get that job/client, how easily you connect with others, your ability to with their essence.
Color has a resonance that we often unconsciously respond to. What you wear reveals a lot about you, and it can either draw people in or push them away. Your unique being is aligned with an element, air, fire, water or earth, with a unique personality and colors associated with that element.  

When we wear colors that resonate with our essence there is a powerful inner alignment. That powerful inner alignment can almost feel magical, because when we are aligned with our essence there is a deep sense of confidence and connection that radiates out into the world.
Notes:________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
______________________________________________________________________________________
______________________________________________________________________________________
______________________________________________________________________________________
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Best Business Accounting and Financial Management Practices
This is a dynamic and fun session where we explore ways to keep your clients coming back while making your business more financially viable. You’ll get tips on when to enlist an accountant in your business, how to grow and expand when you’re short on funds, and when is a good time to incorporate.
Clients keep you in business, and if you want to stay in business you need to keep them happy. Carla also shares some of the very small ways to create a personal touch to what you do so that not only will you increase your referrals but increase client retention.
Carla is a Specialist in financial wellness for small businesses.  As a seasoned Accountant and Business Consultant she advises small businesses ways to manage their financial back office. She also excels in creating a WOW customer experience, something that every business owner should be continuing to hone their skills on every year.
Notes:__________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
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  FREEDOM EXERCISE 
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________


Planning, Discussion and Implementation Exercise Regarding Gaining More FREEDOM in your life, business, etc. so you CAN HAVE a better life doing what you love!
1 – Financial and Wealth Freedom Plan – How are you preparing for “retirement” or your family’s wealth protection? Are you? Let’s discuss investment opportunities that are worthwhile and when to plan ahead!



2 – Backend Operations & Systems for more Freedom – How do you manage your business “behind the scenes”? Do you have systems, SOPs, tracking, and reports? How do you know what to do next if you don’t know what happened with what you’ve already done?



3 – Team - How to outsource to scale faster and when to hire who to do what. Let’s discuss how to build your dream team of support, where to find them, and how to do it before you think you can afford it because you may NEED TO!



Shari Fitzpatrick: From Kitchen to Empire: The Bittersweet Journey of Entrepreneurship
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Order Now at www.BerriedInChocolate.com
(Not from the imposters, her former company.)
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Jumpstart Your Authority & Credibility with a Book (or 2 or 10)!
Katrina Sawa is known as the JumpStart Your Biz Coach because she literally kicks her clients and their businesses into high gear, online & offline, and fast. Katrina is the creator of the Jumpstart Your Marketing & Sales System, Jumpstart Your Business in 90 Days System, and the Jumpstart Yourself as a Speaker System.

Katrina is a 14x International Best-Selling Author with 22 books including Jumpstart Your New Business Now, Love Yourself Successful and her Jumpstart Your _____ (yes, that’s a blank) compilation book series that has now published over 80 authors in 6 years. Jumpstart Publishing has successfully run 16 International Best Seller campaigns on Amazon and published over 150 authors since its inception in 2018.

Jumpstart Publishing is an a-la-carte priced book publishing agency where we teach YOU how to do it yourself, do it WITH you or do it FOR you.

Notes:________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
______________________________________________________________________________________
______________________________________________________________________________________
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Description automatically generated]Become an Author in the 2024 Jumpstart Your _____, (blank) book! Join the compilation book today and GET $1,800 OFF the investment + a 10-month payment plan if needed!

The way this book works is: 

YOU Fill in the Blank with the thing YOU do with YOUR clients. Use this book as a MARKETING TOOL to get leads and grow your business. This could go out to hundreds of thousands of people – all seeing YOUR message!

Jumpstart Your ______, Vol VII will Include up to 20 authors from all over the World ~ INCLUDING KATRINA SAWA. All topics will be included from business, to self-development, to love, health, wealth and more! We divide the chapters by section so it makes sense when reading once we finalize which chapters will be in each book. 

Amazon Book Launch usually happens sometime between August and October each year. Sign up now and you’ll have plenty of time to write your 1500–1800-word chapters. Plus, I help you with Jumpstart Author Calls all year long – on writing and marketing your books! 

Scan to Learn More and Submit Your Chapter Topic. You will be able to talk with Katrina before investing.
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Welcome to Day 2 of the 
Business Reimagined Conference!

                AH HAS What are your BIGGEST FEARS?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________



Write YOUR AH HAS here so you don’t forget to share!

____________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
____________________________________________________________________________________________________________________________________________________________________________
__________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
                 QUESTIONS What are your BIGGEST FEARS?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________



Write YOUR QUESTIONS here so you don’t forget to ask!

____________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
____________________________________________________________________________________________________________________________________________________________________________
______________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
__________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
                  TO DOS What are your BIGGEST FEARS?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________


Write YOUR TO DOS here so you they are all in one place!

____________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
____________________________________________________________________________________________________________________________________________________________________________
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________

       KEYNOTE SPEAKERS What are your BIGGEST FEARS?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________


Your Host – Katrina Sawa, Jumpstart Your Biz Coach
[image: A person holding money and a word
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Katrina Sawa is the founder of JumpstartYourBizNow.com and JumpstartPublishing.net.  She’s an inspiring, practical and passionate Speaker, Big Picture Business & Marketing Coach, and Int’l Best-Selling Author with 22 books. She’s the creator of Jumpstart Your Next Level Business Coaching & Lifestyle Retreats.  
She has over 37 years of experience in sales, marketing, systems and strategy for small business owners.  Katrina specializes in working with entrepreneurs from start up to seasoned to create their happiest lives ever with a lot more love in their lives and money in their businesses. Using her Jumpstart Your Next Level Proven Strategies, she guides women to align their mindset, pricing, packages, positioning and marketing to create a smooth-running, consistently profitable business doing what they love. 
Katrina is married to her “keeper” husband Jason, has a “bonus” daughter Riley, they live in Northern California with their dog Luna. Katrina loves cooking, entertaining, traveling, wine, dogs, and of course Polka Dot. As a NEW DOT Managing Director up in Placer County, CA, she’s excited to expand this sisterhood.
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Shattering Your Income Ceiling: Discover the Hidden Neurology That Limits Your Income—and How to Rewire It, Quickly and Permanently
If you’re finding yourself stuck at ANY income level (no matter how high), you may have discovered your neurological income ceiling…

And you’re not alone! Countless coaches are hitting this ceiling again and again, unaware of what it is—much less how to break through it.

Jenn Beninger, co-founder of Genius Unlocked Coaching Institute, developed a reliable process that grows your neurology—so you can start earning what you’re worth and unlock the life and business you’ve always envisioned. 
In this presentation, you’ll learn how to cure yourself of Shiny Object Syndrome, once and for all, and a simple process you can follow to grow your neurology, quickly and permanently.
Notes:________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
______________________________________________________________________________________
______________________________________________________________________________________
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Description automatically generated]    SPOTLIGHT SPEAKERS BIGGEST FEARS?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________


Jim Padilla
More Revenue with the Same Number of Buyers

Jim and his wife Cyndi are the founders of Gain The Edge.  
Jim is a Master Sales Trainer, and an expert teambuilder. 
Using the G.P.A. Framework we scaled our own business from $330K in our 1st year to $1.1M in our 2nd year.
 
This is also the exact framework that we used to sell millions to leading experts in the personal development industry…
Such as Bill Baren, Zig Ziglar, Josh Turner, Sachin Patel, Elizabeth Purvis and more

The past four years have been tough, a lot of business owners are tired and flat out confused about what to do next to get a different result…
Let us show you how we keep sales simple…


Notes:________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
______________________________________________________________________________________
______________________________________________________________________________________
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Visibility, Community, and Social Capital Strategies

[image: A blue and white poster with a qr code and a group of women

Description automatically generated]Colleen Biggs is an Award-Winning Business Coach who empowers successful women leaders to create a bigger impact by leaning into their fullest purpose to reach their peak potential so they can inspire change in others, build unlimited success, and leave a legacy behind.  With over 23 years of experience, she has launched over 340 businesses, is an International Speaker, Author to 5 #1 International Best-Seller with the latest being Step Into the Spotlight to Expand Your Influence. She’s the CEO and founder of L.E.A.P. and was awarded the Local Businessperson of the year award and Top 10 Women Business Leaders of 2021. Colleen provides women with a community of highly driven entrepreneurs that take the leap daily and realize that their network is their Net Worth.
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Notes:________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
______________________________________________________________________________________
      VISIBILITY EXERCISE are your BIGGEST FEARS?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________


Visibility Exercise, Q&A, Discussion and Implementation: 
	1 – Visibility Plan – How to get in front of a LOT more people!
	2 – Increasing Authority in the Marketplace

WHAT ARE YOUR BIG GOALS?
BIG GOAL TO ACCOMPLISH:   	   BY WHEN/DEADLINE?

1) ___________________________________________________________________________________
_____________________________________________________________________________________
2) ___________________________________________________________________________________
____________________________________________________________________________________
3)____________________________________________________________________________________
_____________________________________________________________________________________
4) ___________________________________________________________________________________
_____________________________________________________________________________________
5) ___________________________________________________________________________________
______________________________________________________________________________________
What do you need to do/be to accomplish these?
Notes:________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
______________________________________________________________________________________
______________________________________________________________________________________
______________________________________________________________________________________
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[image: ]       KEYNOTE SPEAKER What are your BIGGEST FEARS?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________


Cheryl Burget
How to Say it to Sell it: 3 Keys to Getting Clients to Say Yes on the 1st Call

Our mission is to shift your perspective of sales, redefining it as serving anyone lovingly, effectively, and successfully so that as an entrepreneur, you can generate more sales, serve more people, and make a larger impact. In addition, mastering the sales conversation is the key to close sales easily. 
There are 3 keys to learn as a business owner to get clients saying yes: 
1) Being conversational in any sales conversation, 
2) Knowing the right questions to ask and 
3) The successful transitions that lead you to the offer easily without feeling sales-y or anxious.
And of course: How to feel confident in the value of what you offer so that it is easy to say.
Notes:________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
______________________________________________________________________________________
______________________________________________________________________________________
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    SALES CONVERSATIONS What are your BIGGEST FEARS?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________


Do you feel the shift?
It’s not just about:
· Prospecting
· Following up
· Consulting and
· Closing anymore
It’s more about:
· Attracting community
· Giving, Giving, Giving
· Sharing, Sharing, Sharing
· Nurturing and relating
· Inviting to join/buy/become a part of/experience
· Striving for referrals back to the community
You still need the basic sales skills however:
· Negotiating
· Dancing with concerns
· Offering or Introducing upsells, addons
· Showing massive value that you bring/offer
· Consultative conversations, videos, tutorials
· Courage to ask for the sale/make offers and invitations when appropriate
· Problem solving
· Listening
· Confidence to charge your worth 
· Persistent and consistent follow through and follow up


PITCHING YOUR THING
EXERCISE

Get Clear on What You’re Selling: 
Biz Model Options:
1. Storefront Business (physical space w/ rent)
2. Consultant/Coach (one-to-one)
3. Continuity/Memberships (monthly, never-ending, recurring fee)
4. Group Coaching Programs & Masterminds (live in person, virtual)
5. Physical products (supplements, candles, etc.) online or local
6. Home Study Courses / DIY programs / Signature system
7. Live Event / Workshop / Intensive / Bootcamp / Retreat
8. Webinars / Online Summits / Giveaways / Challenges
9. Done-for-you programs or services 
10. Advertising/Sponsor revenue streams (web, email, podcast, event)
11. Affiliate Commissions & Marketing
12. Licensing/Resale Rights of Methods or Products / Certification

Many of you can ADD other business models and therefore revenue, you just may not see HOW!
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EXAMPLE


What’s in your funnel?
[bookmark: LETTER.BLOCK9]5 Levels of What (could be) in Your Product Funnel:
1. The "Freebie" - what are you giving away on your website or in person so you can capture people's contact information so that you can continue to market to them?  You've GOT to do this one for sure and it doesn't have to be a FREE consultation!  Try to give something away that your target market will definitely want but it doesn't have to take your time, something more automated as far as delivery goes perhaps. Keep in mind that many people who’ve just met you won’t WANT to come speak with you right away in a free consult, they often want to get to know you first in other ways such as listening to you via video, audio or webinar or reading something you’ve written on your blog or in a book. As you advance in your business, have many free gifts or free offerings in fact, especially if you work with people in many different areas or topics. This also helps establish trust and desire for more.

2. The “Easy Yes Offer” or "Try Me Out" offer - This is your low-level offering.  Can you record a free audio training, write an eBook, offer a webinar, prepare an e-course?  These are all lower level products or programs that you can create once then sell over and over again taking no more time (time being the key word on a low-level offering). Easy Yes Offers can also be your time if the goal is to have conversations with prospects in order to have them connect and trust you to enroll in higher end programs. You can give and receive a lot of value in consults where you charge a small introductory fee. The goal with an Easy Yes Offer is to make it easy for the new prospect to say YES, even if they’ve just met you. That means that the price point of your Easy Yes Offer will most likely need to be under $200 or even less. At that price point, it’s not that risky for people to invest to see if they can trust you or what you’re offering. An Easy Yes Offer is also NOT something that they have to consume over time… even if it’s a “good deal”, you want the risk and commitment to be low in the beginning or they will most likely say “no”. 

3. The "Do-It-Yourself" - This is the larger, beefier product offering that people can buy and work through at their own pace.  It could be your signature service packaged into a home study kit for example. It could be a live group training perhaps with some access to you but mostly online training modules. This is usually the thing or system that you’ll be known for that probably goes along with your brand.

4. The "I'm All In 1on1" - This is for very interested and committed prospects who want more of YOU.  They want to get your advice personally maybe or work with you 1on1, come to an event or even pay you for your high-end programs or services.  There are fewer people who will commit to these types of offerings however if priced right, you don't need that many, nor can you usually handle that many.

5. The "Whole Enchilada" - This is for the type of customer who simply LOVES YOU and loves what you do, teach or sell and will buy anything and everything you offer or promote.  They are your 'ideal client' and the ones who buy your largest package, delivering the highest level of access to you. 

What the Heck is an Easy YES Offer?
6)  4 products for price of 1
7)  $97 audit of __________
8)  3 books for $40
9)  Other?


1) $50 - 197 consult
2) $97 event ticket
3) 4 hours for $100
4) Big package of products low price
5) $20 - 97 product / program / training

What Do You Have or What Can You Create to 
Make People Take Action on TODAY & Buy TODAY?
What Problems Can You Solve?
What Does Your Target Customer Want?
Use THEIR WORDS! 
Time to Practice Your Pitch!

______________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
      KEYNOTE SPEAKER are your BIGGEST FEARS?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________



[image: A person smiling at the camera
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Linda Shively
How to Tame the Joy-Stealing Dragons in Life and Business

Linda Shively has been featured in the Wall Street Journal, is a best-selling author, award-winning speaker, and neuroscience and mindset expert.  She has presented across the country at Nasdaq, the New York Academy of Medicine, the Harvard Club of Boston, the New York City Bar Association, Walmart, and Carnegie Hall. 
Linda has been a multiple-time guest and a host on ABC, CBS, and FOX television, featured in a feature film with Winona Ryder and Jeff Daniels, and even performed at the Rose Bowl for over 90,000 people. 
After healing from an abusive marriage and navigating the diagnosis and eventual death of her 3-year-old daughter, Linda found her way to bounce back and reclaim her joy in life. Today she helps successful women defeat the dragons in their life and elevate their joy to new levels. 
Linda has studied brain and mind function for over 30 years, earning a psychobiology degree from UCLA, is a certified Master Life and Executive Coach, a Master Practitioner of NLP (Neuro-Linguistic Programming), a Master Hypnotherapist, and a Certified Laughter Yoga Leader.
Notes:__________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
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WHAT’S REALLY STOPPING YOU FROM BUILDING 
A SMOOTH-RUNNING CONSISTENT 
MONEYMAKING BUSINESS?
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  WHERE ARE YOU STUCK? are your BIGGEST FEARS?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________


What are your immediate CONCERNS / CHALLENGES?
____________________________________________________________________________________________________________________________________________________________________________
What are your BIGGEST FEARS or DOUBTS?
____________________________________________________________________________________________________________________________________________________________________________
Do you believe you’re worth someone INVESTING IN?
____________________________________________________________________________________________________________________________________________________________________________
Do you have people in your life that AREN’T supportive? If so, what will you do about that this year?
____________________________________________________________________________________________________________________________________________________________________________
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      SPOTLIGHT SPEAKER are your BIGGEST FEARS?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
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John Pyron
Referrals, Relationships & Rapport

John is an international Business and Sales expert. He has trained thousands of professionals through public speaking, webinars, one-on-one consulting, mastermind groups, and facilitating corporate management team retreats. He is best known for creating and implementing consistent, predictable, and profitable systems so business owners can be assured of high-quality referrals every single month. Not too shabby for a homeless, juvenile delinquent from Oakland! 


John helps you capitalize on your unique gifts and talents, teach you how to solve problems (both simple and complex), how to generate recurring revenue, increase your productivity and profits, and attract the perfect clients for your business.

Notes:__________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
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Description automatically generated]        KEYNOTE SPEAKER are your BIGGEST FEARS?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________


Katrina Sawa
Simplifying Your Business with Automation & Tech for More 	Engagement & Cash Flow
Katrina Sawa is the founder of JumpstartYourBizNow.com and JumpstartPublishing.net.  She’s an inspiring, practical and passionate Speaker, Big Picture Business & Marketing Coach, and Int’l Best-Selling Author with 22 books. She’s the creator of Jumpstart Your Next Level Business Coaching & Lifestyle Retreats.  

She has over 37 years of experience in sales, marketing, systems and strategy for small business owners.  Katrina specializes in working with entrepreneurs from start up to seasoned to create their happiest lives ever with a lot more love in their lives and money in their businesses. Using her Jumpstart Your Next Level Proven Strategies, she guides entrepreneur to align their mindset, pricing, packages, positioning and marketing to create a smooth-running, consistently profitable business doing what they love. 

Notes:__________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
______________________________________________________________________________________
Next... Katrina Sawa’s Added Worksheets, 
Notes & Checklists!
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NETWORKING & LIVE EVENTS
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________


“The Secrets to Effective Networking, Consistent Follow Up and How that Will Bring You More Business!”

The number of people you have in your database is the number of people you have access to market to on a regular basis so your #1 goal in your business should be to build your database and set up a consistent, frequent system for marketing and following up with them. If this isn't your #1 goal, you're missing out on a ton of sales. If you're not networking (online and in person in some way), you're missing out on a ton of opportunities for attaining new clients regularly.
Here is a quick 3 STEP networking plan: 
1. Where can you go to build your list or where your ideal client is hanging out?
a. women's or business organizations
b. chamber of commerce events
c. industry association meetings
d. membership functions
e. local or national conferences and workshops – BIG PROSPECT POOL!
f. online social networking websites, groups, blogs and forums 
2. How to best prepare yourself for networking:
a. research events and block them on your calendar every month (make sure you're consistent and go back often to ones that are good)
b. practice your 10-30-60 second commercials
c. bring marketing materials, always have them in your car and on hand so you never run out – INCLUDING A WAY TO SIGN A CLIENT UP ON THE SPOT! (order forms!)
d. arrive on time and allow enough time after for continued networking - don't rush your stay
e. be prepared to give to others, ask questions of others and not just talk about yourself
3. Develop an easy follow up system and delegate it to an assistant to get done!
a. Use email (with approval), direct mail, phone for sure (and text campaigns if you get their approval) and connecting on social media sites too.
b. Follow up on every lead no matter what within 48 hours by phone, email, text, social media... whichever works best for THEM.
c. Try to help everyone you meet by referring people to their business, they will remember you and do the same for you.


Doing table displays, sponsorships and exhibitor booths is very effective if done in the right events AND if you’re not chosen as a speaker and want to STAND OUT in front of a room of your ideal prospects! 




VIRTUAL NETWORKING
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________


Tips for Zoom/Virtual Networking Events & Calls 
I’ve been on and also hosting Zoom calls for years now so here’s what I would recommend! And feel free to join some of the calls I run too.
How to best SHOW UP on Zoom calls:
· Show up on time so you don’t miss introductions
· Come live on video for best connecting - people will feel more connected to you if they can see you. 
· Set up a professional video area in your home - use marketing for your business in your background like your books, set up signs, etc. Have good lighting and a good microphone. Don’t be sitting on your bed and watch the background clutter I’d say... the more professional and organized YOU look; the more likely others will want to connect further with you! This is a very important “first impression”.

How to “WORK THE ROOM” on Zoom calls:
· Prepare a word document with lots of little blurbs already written out that you can copy and paste into the chat room on calls, so you don’t have to spend time writing them all out every time. 1) your short introduction blurb, 2) special offer blurb, 3) event invites and URLS for all so they can click and go get info or get signed up. Give deals if you’re able to get people to act now. 
· Try to promote FREE things first though, less high-end sales on here... take people to a free thing or offer on your website so you can get them on your email list or offer a “get to know ya” phone call for following up and seeing if or how you can help each other or refer business to one another. YOU MUST ASK though or people may not take this next step.
· Interact in the chat room (which is best done on a computer or laptop, not the phone). Share tips, respond to what people are saying, keep the conversation going over there and then share your blurbs. The more you give, the more you’ll stand out!
· Private message people in the chat too for those who’ve expressed interest in what you do or who comment about needing help with things you can help them with. OR with people who could be good referral partner or joint venture partners with. Offer your calendar link to set up calls with you after the call or later in the week to see if or how you can help each other or refer business to one another. (use those words you guys, it works!)
· Pay attention to what everyone is saying, you never know WHO on these calls could be a potential business prospect or referral partner!! This is why you want to have the prewritten blurbs ready so you can pay attention, take notes of what others are saying so you can track who you want to chat with and follow up with. (Do this while ON the call for best time management, you know you won’t read the chat if you save it later!)

 
OFFLINE MARKETING
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________



Database Marketing vs. Follow Up
Follow Up = First 60 Days after meeting someone or having them sign up online then they go “into your database” for continued nurturing, relationship building and sales. Do not add anyone to your email list who did not agree to be on it.
Your Database (Email list, Text List, Phone and Mailing List) house your warmest leads. Share valuable content with them, share authentically, your heart, your passions and your success stories too!
[image: A black and white checklist with text

Description automatically generated] USE THE PHONE! your BIGGEST FEARS?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________

· FOLLOW UP CALLS
· CALLS TO YOUR DATABASE
· PROMO CALLS
· RECONNECTION CALLS
· FEEDBACK or SURVEY CALLS
· TEXTS with TIPS, INVITES, REMINDERS (If they’ve opted in!)
· Either one by one or with a phone blast – not as personal but it works


  



Referral Source Marketing
[image: A list of marketing checklist

Description automatically generated] [image: Screen Shot 2014-03-30 at 10]
[bookmark: OLE_LINK3]
TRADITIONAL PUBLICITY
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________



Getting Publicity – What’s Stopping You?
[image: Screen Shot 2016-07-20 at 4]What do you need to know about HOW to go after some publicity? It’s relatively easy!

Here’s a couple of my appearances.
You can do this too!

Biz Expert - https://youtu.be/LmUhQ38c3Uc

Online Dating Expert – https://youtu.be/C2YKyCRatII 

HOSTING YOUR OWN EVENT
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________





[image: ]What types of events can I hold?
[image: ]Online or virtual
· Host a Podcast, TV Show or Radio Show
· Guest on a Podcast, TV Show or Radio show
· Zoom Meeting, Webinar or Event
· Virtual Summit with multiple speakers – host or guest on
· Online Gift Giveaway – host or guest on them to build your list
· Live broadcast on Facebook or another platform – do them yourself, be consistent and/or guest on them 


Live in person
· Conferences / Workshops 
· Trainings / Retreats
· Meetup / Mixer
· Client appreciation event
· Ribbon Cutting
· Open House
\
SOCIAL MEDIA
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________




Revenue Producing Activities and List Building Specifically…. Social Media Networking!
[image: ]
[image: ]What’s Trending:
· Facebook Ads
· Facebook ManyChat
· Facebook Retargeting
· Facebook Boosting
· Facebook Groups
· Facebook LIVE 
· Instagram, InstaStories & Reels
· YouTube Videos and Shorts
· Text Message Marketing
· Videos ANYWHERE – you have to just do more video! 
· Broadcasting live from Zoom, Restream, or other platforms now
· Commenting on posts should be 5-6 actual words, not just emojis, that helps the post
· Be careful private messaging too many people a day on Facebook, they may shut you down
· Posting Parties where everyone on the zoom call comments on everyone else’s posts
· 5-Day Challenges and more!
CONTENT MARKETING
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________


Types of Content to Develop:
1. Educational Content for:
· Emails
· Social media posts
· Donations to free giveaways 
· Blog posts
· Video content
· Articles for print publications
· Newsletters for LinkedIn 
· Use case studies
· FAQ & Website Tutorials
· Memes and Images
2. Promotional content to put in all the same places plus:
· Direct mail – postcards/flyers
· Phone call scripts and blasts
3. Training products or programs
· Host a new webinar or live event (online or in person), record it and package as online training for free for list building or paid for revenue
· Online images to showcase your online products


What do I do videos on?
· Tips about things you teach on
· Product reviews
· Case studies
· Promotions
· Interviews 
· Joint Venture Promos
· Q&A FAQs
· Online tutorials
· Trainings
· Informational
· Engagement 
· Community involvement
· Ask for feedback
· Share what’s up with you
· Get personal

Where do I post them?
· EVERYWHERE! (your site, YouTube, 
Facebook, other social sites)
· REPURPOSE ALL CONTENT EVERYWHERE
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Description automatically generated]

           FREEBIE IDEAS What are your BIGGEST FEARS?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________



1. Free Audio Training 9.  Free Checklist
10.  Free Planning Guide
11.  Free Training / Event
12.  Free Product
13.  Free Booklet / Book
14.  Free Tool Kit
15.  Free Consult***

2. Free Report / eBook
3. Free Webinar
4. Free Webinar Series
5. Free Video Series
6. Free Drawing / Contest
7. Free White Paper
8. Free Resource Guide

What Do You Have or What Can You Create?
What Problems Can You Solve?
What Does Your Target Customer Want?

______________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
[image: ]Free Report Outline (Example)
1) Cover page – title, author, graphics, disclaimers and copyright
2) Why you need this info – Who is this info for
3) Why listen to me – Note from author
4) Content and tips outlined and seeding program or service within 
5) Call to action – What to do next – Where to go – Clear instructions 
6) Credibility – Testimonials – Full contact info – Formal Bio of author

SPEAKING – IN PERSON & VIRTUAL
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________



What’s Your Goal for Speaking?
How Many Times a Month / Year Do You Want to Present and Where?
Where to Find Speaking Gigs:
· Google conferences and meetings where your ideal target audience would attend (i.e.; mine would be women’s business networking events or conferences) 
· Meetup.com – look for gigs or host your own!
· Event websites such as Eventbrite, AllEvents 
· Search on Facebook Events and LinkedIn Events
· Popular event venues in your city or whichever city you’re looking in
· Chamber of commerce websites in the area you live or want to speak
· Associations that have members in your ideal target market
· Corporations you want to target
· Association of Association – national (ASAECenter.org) or in your state
· Social media websites where they are marketing events & event listings
· Local or National visitors’ bureaus
· City websites for cities you want to target
· Friends who have podcasts, events, radio shows, telesummits, giveaways
· Strangers who have podcasts, events, radio shows, summits
· Speakertunity – my friend Jackie Lapin sells lists!
Where to Find Podcasts & Internet Radio or TV Shows:
· www.BlogTalkRadio.com
· https://www.podbean.com/all
· www.iTunes.apple.com
· www.podcastdirectory.com/ 
· http://www.npr.org/podcasts/
· www.podsearch.com
· www.womeninpodcasting.com/
· http://www.podcastguests.com/
· https://www.buzzsprout.com/learn/podcast-directory
· https://www.stitcher.com/
· https://bbsradio.com/ 
· https://www.learnoutloud.com/Podcast-Directory
· https://podcast411.libsyn.com/directories
· www.podcastalley.com
· www.blubrry.com
· https://www.thepodcasthost.com/best-podcasts-podcast-directory/
· http://propodder.com/2011/10/top-50-podcast-directories/
· http://www.ipodder.org/directory/4/podcasts 
· http://www.capradio.org/programs/podcast-directory/
· http://www.digitalpodcast.com/
· http://podbay.fm/browse/top
· http://www.publicradiofan.com/podcasts.html
· https://starworldwidenetworks.com/channels/star-worldwide/shows
· http://ewnpodcastnetwork.com/ 
[image: ]POSITIONING YOU AS THE EXPERT


· POSITIONING YOUR BRAND, MESSAGE & MATERIALS
· POSITIONING YOUR SELF-WORTH & CONFIDENCE
· POSITIONING YOUR OFFERINGS & PRICING
· POSITIONING YOUR VISIBILITY & INFLUENCE
· POSITIONING YOUR ACTIONS & LEADERSHIP
Other Ways to Position Yourself:
1. Be seen all over social media
2. Build an impressive and consistent YouTube Channel
3. Do Live Broadcasts on your main platforms often
4. Build a community on social media
5. Host your own podcast or TV or radio showSHOW UP
AND 
LOOK YOUR
BEST
ALWAYS

6. Host your own live events
7. Write a book or two or three
8. Do joint ventures with other experts
9. Be a guest on virtual summits or giveaways often
10. Host your own virtual summit or online giveaway
11. Get on TV as a featured expert
12. Get published in print media publications
13. Get seen on other people’s stages
14. Create a sizzle reel
15. Join speaker organizations and bureaus
[image: ]SYSTEMS FOR EVERYTHING


Systematizing Your Entire Business for More Freedom! Develop leveraged systems and strategies or a team to support you in your business growth so you can also "have a life"!
With Systems and Automation, we need to look at the following areas in your business and life.

1. [image: ]Prioritize Self First Always - if you don’t feed your soul, body and fill your cup first, you won’t have enough to share.
2. Get Organized with your TIME next - if you’re overwhelmed, most likely you just aren’t organized enough. We’ll review some systems to help you manage the paper, tasks, appointments, schedule and more.
3. Lead Generation and Client Management are #1 - if you don’t get a real handle on this, YOU WILL LOSE $1,000’S OF DOLLARS!
4. Your Website must be the HUB of your business - and you must understand what’s possible with it and the other technology you implement and then use it accordingly.
5. Mastering your Sales process is critical - How you’ll move people to and through your sales process, funnels, follow up and more will be critical to weed out the “tire-kickers” and make room for the qualified prospects.


Based on your BIG GOALS, what are your top 5 main focuses? 
List them in “Order of Importance” (i.e.; eating healthier, getting clients, organization, streamlining marketing, delegating tasks to get more done, setting boundaries to have more time with family, etc.) 
1. ________________________________________________________________
2. ________________________________________________________________
3. ________________________________________________________________
4. ________________________________________________________________
5. ________________________________________________________________
[image: ][image: ]


Now, where do you need to get more organized, so you CAN focus more on the above things? Circle all that apply:

· Computer Documents and Files· Office
· Household
· Finances
· Marketing
· Systems


· To Dos
· Inboxes
· Paper
· Home
· Team

What are 3 things you may have to shift or release in order to refocus on what matters most?
1. ________________
2. ________________
3. ________________

What boundaries do you need to set to help accomplish this organization, your focus or to have TIME to work on achieving your big goals?

MAKING IT EASIER TO BUY
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________



Katrina Sawa’s Jumpstart Your Marketing System to Get More Clients & Make More Money:

Step 2: Make It Easy for People to Buy (THIS STUFF IS GOLD)
· Have the right technology on your site for functionality and engagement
· Have a shopping cart to take ccards and recurring billing payments
· Utilize auto emails, links, online forms, videos, landing pages and upsells
· Bring order forms in person to sell stuff today – have Easy YES Offers!
· Invest in vendor display opportunities for more visibility and maximize leads
· Invest in speaking opportunities that get you in front of the right audiences
· Ask for the sale always when you have a warm or hot prospect
· Ask for referrals always when someone could be a potential source
· Provide easy ways for prospects to get on your list, give referrals, find out more, opt in, register, sign up, buy, enroll, enter to win and connect
· Put your full contact info ON your website, I can’t tell you how many I see without it.
· Fill in all fields of your social media profiles – don’t leave anything out. Then make them all public, stop hiding your stuff if you want to be found and connected with. 
· Show up at events where your prospects will be, look your best always. (virtual & in person).
· Follow up with those who you come in contact with within 1 week of meeting them and more than once – they might be busy, yes, so are you but persistency is the key to success!
[image: A person smiling with white text

Description automatically generated]
Then please continue honing your skills in sales and marketing and how to be more efficient and productive so you can get more done with less time and effort. 
You want to learn the best ways to attract clients... if that means learning about ChatGPT or how to do Text Messaging, getting a new, more effective website, or running ads on Facebook, then DO IT. Stop the excuses. Get support to grow and scale faster!
I’d love to speak with you to see if or how I can help!
Schedule a 1on1 Free Consult Today at www.AskKat.biz. 

THE CUSTOMER EXPERIENCE
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________



Creating a WOW Customer Experience Exercise 
	Keys to Creating Loyal Fans and Repeat Customers – Consistency is a MUST! Ask yourself the following questions to see what you might want to tweak or implement to increase your relationships with prospects and customers.
1. What are the biggest things your customers love about you and/or your offerings?

2. How could you provide more information to customers, a better experience, or more opportunities to engage with you and your offerings? List 5 things you can do.

3. What are the biggest challenges you have with doing some or all of these things?

4. What opportunities will doing these things provide for you, your bank account, your family/life?

5. What is the #1 thing you can COMMIT to implementing from that list to get you started?

6. Who might you want to hire soon or now to join your team and help you accomplish this list in the near future (6 months or less)?
All About Websites and Making It Easier for People/Prospects to Buy!


Leads Can Flow in and Through Your Site If It’s Set Up as the HUB of Your Business
[image: MMap-HowTechnologyWorks]
· Why online systems are so critical for little or NO MANUAL LABOR
· How automation works with shopping carts and autoresponders

What Makes Up a “Good, Effective Website”?
SOOOO Many Things! That requires a conversation, but you can do that with Katrina Sawa and get some basic free advice for your website too, sign up www.AskKat.biz.
1. Direct, to the point, yet descriptive copy for home page because you have about 3 seconds for someone to decide whether they want to stay and continue reading/looking, you have to get to the point quickly for who this is for too. WEBSITE MUST HAVES

2. Something or multiple things for someone to signup for for free, or take action on (not just a free consult either as most who don’t know you won’t be ready for that yet).
3. Video of YOU talking to the ideal prospect on your home page I recommend.... they need to get to know, like and trust you as soon as possible. Additional videos on other pages too.
4. Fill in forms for your contact page, sign up forms and more – name, email and phone number are ideal these days (most emails go into spam and you need to CALL people!) plus mailing addresses too for when someone goes deeper with you.
5. Updated photos of you and more than one. We call them lifestyle photos or photo shoot... get more photos done often these days, and use them on your site, marketing materials and social.
6. Testimonials and proof that your product/service works – video and/or written
7. Your story and more detail about how you work, who you are and why you’re doing this. 
8. Your full contact info, people  that don’t know you won’t trust you to buy and even sometimes sign up for free these days. Many people have been burned. Make it easy to trust you.
9. Sales pages, resources, FAQ pages or videos if something needs explaining. 
10. A speaker page with your speaking topics and video of you if you want to get booked.
11. Your books, products and programs. I can’t tell you how many sites I go to and I can’t even tell what they are selling?!
12. Good grammar, spelling and enough info for the search engines to pick it up, not just a bunch of photos.
13. SEO in the backend, title tags, compressed images for faster loading, automation to email system, easy ways to update your pages and SOOOOOO much more! [image: A screenshot of a text
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COPYWRITING TIPS

1. Direct, to the point, yet descriptive, any details missed will prevent prospects from clicking to buy, signup or take action
2. Attention getting, bold headlines and sub headlines mixed in with regular text
3. Use just a couple easy to read fonts and a couple stand out colors
4. Think about prospects first and what they want/need or are looking for
5. Use graphics on the page that are relevant to the copy along with pics of you
6. Use video on the page that are relevant to the copy and so people can get to know, like and connect with you faster
7. Add testimonials anywhere possible
8. Use wording your prospects use or understand, not your industry lingo
9. Talk about what’s in it for them first, then what you have to offer
10. Always have some sort of next step or call to action (on most pages)
FUNNELS & FOUNDATION



What Functionality Do YOU Need?
[image: ]







TECHNOLOGY Q & A
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are you RESISTANT TO?
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________




What do I Need (besides a good website)?
If I need to sell products, programs, services or events online?
· Shopping cart is ideal with merchant services company like Stripe.
· Pay pal online with email marketing service will work but limited
If I take most payments offline but I do want to charge for events?
· Eventbrite, cvent, evite, FB events or meetup would work for taking payments just for events, but you also want to post your events on your own site too because you want traffic on YOUR site.
· Facebook event page too but link to source where they would pay from there
· Shopping cart with merchant services company will work too, provides lots more functionality
· Pay pal online with email marketing service will work too, but limited
· Why Venmo isn’t as great? It doesn’t link to your CRM or automation. 
If I take all payments offline?
· Email marketing service with webforms, email autoresponders and CRM
If I want to have a membership program?
· Shopping cart is ideal with merchant services company 
· Possibly a membership site software OR there are WordPress Membership plugins that cost a lot less, but it depends, may not be necessary till you start SELLING some to make sure it sells!
· Pay pal online with email marketing service will work but limited
If I am a part of a network marketing company and don’t sell anything but their products?
· Email marketing service with webforms, email autoresponders and CRM
· Your own website too is ideal to maximize your online presence and create better relationships and trust plus YOU are then in control of your database, opt-ins, and content shared.
What are landing pages?
· Landing pages are just webpages that have ONE call to action on them – opt in for freebie or sales page for something. Some people like to use landing page software such as the following, but it isn’t absolutely necessary, you can still build “landing pages” on your WordPress website and have them look good with current themes out there like Divi or Forrest themes.
· Optimize Press, Lead Pages, Clickfunnels, GoHighLevel, Kartra, Keap, etc.

What’s the difference between a shopping cart and email marketing system?
· Shopping carts are used with merchant account services software to enable you to take credit cards via your website without using Pay Pal, Square or Venmo. Plus they have a lot more functionality such as being able to send auto emails after purchase called autoresponders, design forms for opt in boxes, create lists for segmenting your subscribers and customers, track orders, billing, sales and provide a certain level of credibility and professionalism to your site.
· Email marketing systems are designed to house your subscribers, list, and segment them into different lists, send auto emails and newsletters. Some also allow you to take payments thru Stripe or PayPal.
· In addition, most shopping carts offer an affiliate management program where you can track all your referrals and commissions due. If you want others to promote you, this is helpful.
· There are many systems out these days however that are All-In-One solutions, typically they are $200-300 though per month. It’s important to discuss your techy needs with a couple people who are knowledgeable before you pull the trigger though to make sure you get the right software, the most affordable way. Talk with people who use different systems on purpose. 
Why is Wordpress.org a better website building platform than GoDaddy, Wix, Weebly, Squarespace, Coaches Console, etc.?
· It offers more functionality, and flexibility with the layouts of the sites, add ons to the site like opt in forms and payment buttons, plus videos, images. It’s also a lot more customizable and has better SEO and it’s very easy to add new content. There’s a learning curve with anything. 


[image: A group of people on a computer

Description automatically generated]Get my 90-Min Video Training here today or online for just $27!
www.JumpstartYourBizNow.com/trainings








PRODUCTIVITY CHECKLIST

Look at the list of things I put together for you so you can be TOTALLY PRODUCTIVE in your business moving forward with technology. I can show you how to do ANY of this that you don't know how to do or understand what it is.
1. Work on your webpages (or create a new site), making it easy for people to find out what you do, find what they need, easy to buy or sign-up options, adding in more copy to your pages, adding videos, shopping cart or other functionality and forms to make it easier to buy or get information.
2. Write your email follow up templates and develop email templates in the system you’re using or get a new email marketing system and start learning about its capabilities or just decide to delegate this area. 
3. Record videos for the various pages on your website - record them now, go back later to update or replace them if you feel like you need to get more professional ones done but for now, just get something up. Let people get to know you, like you and trust you more by getting personal and sharing deeper with visitors and/or provide tutorials and FAQ Videos to help buying decisions.
4. Record video tips or do a Facebook live while you’re here to get a jumpstart on content development later then do them regularly, weekly, if possible, for more exposure and deeper connection.
5. Revise and/or set up your YouTube or other social media profiles - adding in full contact info, photos, videos, full description of what you do with URLs
6. Create social media images to use - develop a bunch to use via canva.com or any graphics program and rotate them all over repurposing them.
7. Decide on offering something new and implement it - your own video or audio-trainings, webinars, virtual programs, live events, retreats and what other business models will fit with what you’re doing. Ask for recommendations on which technology to use and learn it. Delegate what you can or perhaps the marketing of this - it’s a lead generation strategy.
8. Interact with new prospects or current connections on social media more - learn how to systematize what you’re doing using Kat’s social media messaging system, write templates so you can reach a LOT more people faster while still being personal and connecting 1on1.
9. Write email newsletters and blog posts and pre-schedule them to go out
10. Write email autoresponders to connect with your opt-in boxes and sales page funnels
11. Set up new free gift opt in pages, thank you pages and upsell pages
12. Add on or change to a new shopping cart, PayPal or other to take credit cards to make it easier for people to buy from you.
13. Set up payment plans and other products in your shopping cart to make it easier for you to take orders and payments and easier for others to buy.
14. Enter contacts into a database or excel spreadsheet and upload to your email marketing system and get out your initial follow up from this event or others - delegate this!
15. Set up and write an email reconnection campaign to get back in touch with old contacts and subscribers that you never followed up with or did a poor job.
16. [image: A screen shot of a device

Description automatically generated]Buy domain names to forward to sales pages that are easier to remember 
17. Format a new eBook or handouts for a program in Word - learn some tricks on Canva or MyECoverMaker.com to get an online image created too
18. Set up your online Google calendar and connect it in all your devices
19. Organize your computer, files and documents for better productivity and organization to save your sanity too!
20. Set up systems for new client processing, online intake forms, follow up
21. Set up system and funnel for product launch, event promotion or other regular offering you may have
22. Set up system for online QuickBooks, filing or organizing your database (or hire a bookkeeper to do this!)
23. Set up a system to pay your bills online
24. Search online for support staff to help you get stuff done or ask for referrals, Kat has a Techy Team that can do any or all of this for you or with you!
25. Set up an online scheduler and calendar booking system to save time
26. Set up a membership program, pages or backend resources area if you have a lot of content and want residual income from this type of leveraged offering
27. Set up a free conference line, webinar line or zoom to host meetings & calls and stop doing them all on your cell phone, it’s more productive, professional plus you can record calls for clients and other reasons
28. Reach out to prospective referral sources and get them into an online affiliate program perhaps or systematize in a way to connect with them regularly
29. Set up a fulfillment center for shipping hardcopy products
30. Set up or apply for a merchant services account
31. Write articles for other websites and submit them online
32. Add keywords and SEO to the backend of your website to maximize posts and pages and to get more traffic to your site.
33. Set up a backup system for your website and/or computer so you don’t lose important data or your website content 
34. Update your website plugins so you don’t get hacked

Get more freebies like this Checklist online at www.JumpstartYourBizNow.com/freetrainings!

OUTSOURCING FOR FREEDOM

[image: ]  [image: ]

What Are Your Next Steps?
Getting that Constant “Course Correction” or “Simple Tweaks” & Ideas can take you to the next level in your business quickly!
You do have a few options for “Next Steps” depending on where you are now in your business and how fast you want to get to the next level…. Whether you’re in the first few years of your business and you still need to generate a lot more leads, clients and income regularly or you’re a seasoned business owner with a few skills you want to hone or a specific thing you want to learn how to add to your biz...
Here are a few options for support from Katrina Sawa, your host.  
1. Ticket to one or more of Katrina’s Lifestyle & Business Retreats – next one is Feb 25-27 in Roseville, CA, visit www.JumpstartEvents.net for details and registration or sign up here for less! 
2. [image: A blue and red rectangular sign with a qr code

Description automatically generated]One or many of Katrina’s Jumpstart Trainings on: Marketing, Sales, Online Course or Event Creation, Delegating for Freedom, Pricing for Profits and many more online here: www.JumpstartYourBizNow.com/trainings (they range from $27-97) BOGO here this week!
3. Jumpstart Your Next Level 1on1 Coaching with Katrina – special offers at her table this week!
4. Get your ticket to the 2025 Business Reimagined Conference happening January 28, 29, & 30, 2025 in the greater Sacramento area for $97 General Admission (1st 2 days) or $297 for VIP Mastermind Ticket which includes the 3rd day add-on mastermind. www.BusinessReimaginedConference.com 
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“Katrina has helped me to work more on my business and not just in my business. When I need help with implementing something new, she is there to help me make it happen. She knows a ton about marketing, sales, social media, tech. speaking, systems, and more. And she is incredibly generous with sharing info which will save you a ton of time and money. Her easy way of explaining things makes everything go faster and with less frustration.” - Mishele Vieira, Certified Professional Organizer®

[image: A person wearing glasses and a jacket

Description automatically generated]“Katrina has been such a blessing for my life and business. Before joining her Mastermind, I didn’t have real systems in place, or any programs. I was flailing and frustrated. I really didn’t know what to do, or what was missing. She held my hand saw the missing pieces and was so good about looking over things for me to make sure it was clear and would connect with my ideal clients. While working together, my confidence and business soared, within the first 2 months, I made almost as much as the entire previous year!!” – Erin Summ, Confidence Coach
Additional and Possible Next Steps:
5. Hire other speakers from this conference to help you with specific areas.
6. Hire a Virtual Assistant or some other team member to help you get more done or more visible.
7. Record a video testimonial about this event and your experience WHILE YOU’RE HERE – it’s a great way to get more exposure when we share them all online! And the best ones could make the sizzle reel for promotion of the 2025 event! 
8. And PLEASE TAKE THE EVENT SURVEY we printed out for you. I will email that to you too. Watch for my follow up emails. 
9. Update your website and social profiles to elevate your positioning.
10. Increases your money goals and install more lifestyle goals.
11. Set better boundaries and stick to them.
12. Add more systems and automation for more freedom.
13. Attend more events as a speaker, exhibitor and attendee to consistently hone your skills, meet new power partners, find ideal clients.
[image: ] [image: ]

Friends See Your PRESENT
Mentors See Your FUTURE!
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Campbell Cloar
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Thanks to Katrina and Rich for inspiring me to write and publish my first
book! They helped me see how easy it is these days to publish through
opportunities such as Amazon'’s Kindle Direct. My book —Titanic Behind
the Scenes—showcases Titanic Museum Attraction in Pigeon Forge, TN,
where | work. They're featuring my book in the Retail Shop. Very exciting!

(J Katrina Sawa 1 Comment
(V) D Comment

Katrina Sawa Whahoo Campbell Cloar!! This is an amazing
accomplishment! and | love that it's getting sold in the Titanic
Museum that you've worked in for years! !

Like - Reply - 1m
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| want to take a moment to thank and acknowledge two people that made this
dream come true for me...

Colleen Biggs

If it were not for your coaching, mentorship, friendship, and connections, |
would not have...finally...authored my first book! You put up with a lot from me,
but you didn't give up on me...and still haven't!

So much gratitude for this beautiful soul!!

Katrina Sawa

From Jumpstart Publishing.

Dang lady...you know your marketing...Holy Crap...never could | have imagined
the success of this book! Thank you for your support and patience!

This badass lady totally rocks!!!

Paige A.

This woman i 3 blessing!
in the United States on Noverber 23, 2021
Verifed Purchase

Beautiful read. Appreciative of all her support and wisdom. | AM A BADASS! | am ENOUGH! | am AMAZING!

Helptul Report abuse

Veronica Feliciano-Cruz

Inspirational
nited States on November 25, 2021

Their stories prove that no matter the obstacles women encounter, we as women are resilient! Thank you
for sharing your stories!

Hetptul Report abuse

K Reyes
Now Available at

dedededde Powerful stories
Reviewed in the United States on November 23, 2021

Strong insping women Every testimony 10 powerfl amazoncom
Weotd  Report abuse

#edd kA Such a powerful book
Reviewed in the United States on November 23, 2021

Love the personal stories from powerful women

Hetptul Report abuse
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4 BIG Benefits!

VISIBILITY BOOKABILITY
GET SEEN AS AN INDUSTRY GET BOOKED MORE TO GROW
EXPERT YOUR BIZ

CREDIBILITY IMPACTIBILITY

BE TRUSTED BY PROSPECTS GET YOUR MESSAGE OUT TO THE
FASTER MASSES
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Amazon!
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Last pic... The face of pure joy!! Best thing I've
ever seen ©5@ — with Lisa Harris.
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7)) Nicole Kristin Gabriel And...it looks like it
turned out pretty well! !
How many times did you cry?
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9 @ Lisa Harris replied - 1 Reply
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Auntie! | would love to buy a copy!
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“Katrina gave me the push | needed to implement changes in my business
and helped my marketing take off with her “jump start your business”
bootcamp. IF you're not happy with how your business is going, it’s not going
to get better until you gain the right knowledge and learn the right way to
proceed. | had been listening to different teachers, a little bit here and a
little bit somewhere else. But no one gave me the methodology Katrina has.
Hire Katrina and watch your results!”

Kay Smith
Energy Dressing Coach
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SHATTER YOUR
INCOME CEILING

Discover the Hidden Neurology That Limits.
Your Income—and How to Rewire It,
Quickly and Permanently

Did you know your income is dictated by your neurology?

Ifyour finding yourself stuck at ANY income fevel (no matter how high), you may
have discovered your neurological income ceiling,

And you're not alone! Countless coaches are hitting this ceiling again and again,
unaware of what it is—much less how to break throughit.

HERE'S WHAT YOU'LL LEARN:

1. Why fixating rning what you're worth

2. How growing your neurology is the ONLY way to grow your business

3.What to doif you “know what to do” but still aren't getting resuits

4. How to cure yourself of Shiny Object Syndrome, once and for all

5. simple process you can follow to grow your neurology, quickly and permanently

1l UNLOCKING BUSINESS LIVE INTENSIVE
« Live &Recorded Trainings (§997 value)
+ Step-by-Step Workbook (8497 value)
« Vision Strategy Session (597 value)

BONUSES:
« Sales Script (3997 value)
« Unlocking Your Coaching Genius Masterciass (§1,497 value)

Subscribe to our YouTube Channel for transformative 8
meditations, sample coaching sessions and hyprosis 2 &

GENIUSUNLOCKED.COACH

SCANTOREGISTER
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NTREPRENEURS! | | ?
A S y

Unlock the secrets to supercharging your network

3 SCAN ME

A

i, Y

Forge powerful partnerships, build valuable relationships, and
expand your sphere of influence

4_2 “(,'«;rf’

) s
Connect with like-minded women who are as driven and wm%%ﬁ ﬁ g

ambitious as you are

e
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Use code Leap30 to get a FREE
month of the Leap Membership!
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17 HARD THINGS YOU HAVE TO
DO TO BE A GREAT LEADER

You have to make the call you're afraid to make.

‘You have to get up earlier than you want to.
‘You have to give more than you get in return right away.
You have to care more about others than they care about you.
You have to feel unsure and insecure when playing it safe seems smarter.
YYou have to lead when no one else is following you yet.
‘You have to invest in yourself even though no one else is.
You have to grind out the details when its easier to shrug them off.
You have to deliver results when making excuses is an option.
Youi have to search for your own sxplanations even when You 0k o acosp the “acls”.

You have to make mistakes and look like an idiot.

You have to try and fail and try again.
You have to run faster even though you're aut of breath
You have to be kind to people who have been cruel to you.
Ui o et chacis st r rvosohabi s defe e that ar nparale:
You have to be accountable for your actions even when things go wrong.
B o it o o e i s ek

SLESLETMIRICK COM
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FIND YOUR SALES GENIUS

YourSalesGenius.com

cheryl@yoursalesgenius.com
(€)303-929-8542 | Denver, CO

¢ YOUR SALES.

Learn how to serve others through a trusted framework and proven sales
process that will help you overcome your fears, close the sale, and scale
your business to six figures and beyond!

SALES ARE...

just the result of serving others with impact. Making money is created
by what you do and don't do. By how many offers you make, how many
people you meet, and how much VALUE you bring to those you sell to.

DO YOU...
Struggle to get leads?

Not yet have a proven
sales process?

Find it difficult to invite
someone into a sales
conversation?

Find that your conversations
are not converting?

Ask less than ten people per
week to work with you?

DON’T WORRY. YOU'RE NOT ALONE.

Learn to love sales through the lens
and perception of serving others and
the results you help them create.

Cheryl will help you overcome your
fears by offering sales strategies and
tips that teach you how to have sales
conversations that build relationships,
focus on helping the clients, and
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The Vibration of

SELLING
VS.
SERVING
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WHAT'S IN
YOUR

FUNNEL?
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fit How to Tame
et the Joy-Stealing Dragons
L_, % » in Life and Business

with Yl Sliidy

JoySteaIingDragons.cbm

Identify which Joy-Stealing Dragon is most
active in your life NOW and get some
specific tips to tame it,

Which Dragon Is most active in your life?

Write down how that dragon is showing up in your life. What is it
preventing you from doing?

‘What stary do YOU want to change?
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Would you like to be

one of them?
You know, those people who

always seem like they don’t
have problems... I?

0 help them quickly get grou

centered, and present, so theyrhc':an be more
focused, get more done, and have more fun.

PEACEFUL Download Your Gift
OMEDITATI¥ NO
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MOST PEOPLE FAIL,
NOT BECAUSE OF

LACK OF DESIRE, BUT
BECAUSE OF LACK OF

VINCE LOMBARDI
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STOP THE
EXCUSES!
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PUT YOU FIRST

What's
Your Daily

Self-Care I

Routine? i
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“Katrina’s straightforward approach gives you options and tools to make it easy to understand parts of your
business. Her approach not only makes it easy but she tells you the mistakes she made and what did not work.
Katrina will save you hundreds of hours of research, money and frustration on systems. She is the expert on
internet marketing, video webinars, radio, and she will teach you how to be mobile so you can literally can
operate and conduct business from anywhere. She can assist from networking to speaking events. She will show
you how to be effective at marketing events to following up on after event. Katrina’s step by step process takes
the overwhelmed feeling away. She is the master of Social Media to assisting in website. Hire Katrina Sawa for
your business coach.”

Helen Justice
Geriatric Care Manager, AdvancedWellnessGCM.com

“In just 3 short months in your Live Big Mastermind, wow, you helped me get clarity around my entire planning
schedule, and how to make sure | keep the balance in my own business and life, especially since that’s what |
teach. I've simplified my website, and lead generation systems so things run a lot smoother now which is taking
a lot of stress out. I've taken advantage of more speaking opportunities, online summits and am collaborating a
lot more with other experts that are growing my reach tremendously. Plus | finally created and launched the
high-end mastermind that | have been called to lead for years now and filled it with 5 new people in 30 days! |
can’'t wait to see what else we create as I'm on target for my best year yet!”

Dr. Heather Tucker
Founder & Ceo, AnotherLevelLiving.com
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Database Marketing Checklist:

Ongoing Relationship Marketing Plan Including:

Annual letter, update
Client event, open house, appr

Special sales & promotions

Pick up the phone!

Monthly or Quarterly direct m:

Send fun, memorable gifts ~ CDs, books
Holiday cards and reminders — you choose!

Online forum, club, fan page
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Referral Source Marketing Checklist:

1
2.
3.
4.
5.
6.
7.
8,
9.
1

Reciprocal links
Trade articles, blog posts

Run ads in ezines

Guests on teleclasses or telesummits
Speakers at events.

Be friends online and post often

Be ‘seen’ as friend, post pics

Direct mail on their behalf
Co-promote

0. Give to get
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Develop Marketing Messages &
Materials:

Hit their Hot Buttons (pain) Do You Feel Like Your Limiting Beliefs

[Could Be Holding you back from achieving|
the success you so richly deserve?

Strong, inviting & persuasive copy aniSTODAT
Irresistible Offer S et
Easy way to take action

Get personal, your compelling story
Show proof P Tons of Tios &intal "
Position yourself

Take yourself OUT of the equation
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Katrina Sawa, The Jumpstart Your Biz Coach
CEO of JumpstartYourBizNow.com
Publisher & CEO JumpstartPublishing.net
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When to Hold Your Own Big Ticket
or Big Backend Live Event?

When you know you can fill a room
When you have something big to offer
When you have 4-6 months to promote it
If you have friends to help

If you love to deliver
content in that way
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What to Know About Social Media

Treat it like a big networking event
Engage with people personally

Use as a “marketing tool”

Utilize your groups and pockets of people
Do searches for referral sources

Build community

Inspire and educate often

Link to your site for list building

%@0 &
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g oo NESSY e

DAY 3

with host,
Katrina Sawa!

www.BusinessReimadinefiConference.com

You’ll already be here, why not
stay one more day for FULL
EMERSION & TRANSFORMATION!
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EXPERT BRAND

MESSAGE  Positioning gl
YOU As the
Expert
OFFERINGS VISIBILITY

SELF
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GET ORGANIZED

YOU CAN
DO THIS!

BE MORE EFFICIENT

Then you'll see... You'll make
a lot more money with more
freedom while doing what

you love!




image88.png
PRODUCTIVITY
ISNEVER
AN ACCIDENT.
ITIS ALWAYS
THE RESULT OF
A COMMITMENT
TO EXCELLENCE,
INTELLIGENT
PLANNING, AND
FOCUSED EFFORT.

— Paul J. Meyer

W
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Examples of Systems:

Update blog
Event updates on website
Ezine compilation, coordination & distribution
Article marketing
Paying bills

9, organizing office
Scheduling appointments

Data entry and management

team meetings
ing team members
Booking travel, packing
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Examples of Systems:

Follow up system after networking event, speaking gig
or tradeshow

New client processing
Membership cancellation
Member monthly m:

Product launch
Affiliate payout

Updating website

Teleseminar set up & recording
Adding friends on s

Corresponding on social sites or email
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"A mentor is someone
whose hindsight can
become your foresight."

- Unknown

JUMPSTQRTYOURMQRKETING.COM
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They get redirected to your
thank you page where you tell
them what to do next

/

/

Someone Buys

( They go from the sales page to the order )

page in your shopping cart

They receive an autoresponder that \
shares what to do next also

\

/

_— ‘ Somethlng on Your Site )

( Their money goes through )
your Merchant Account ‘
. Company from the cart |

{ Your money is deposited into )

your bank account

approximately 3 days later |

/

o ) = \
[ You can set up a series of autoresponders in order to |

sell them up into the next thing even or to deliver the

product / service over time

/ They are now in your "system" for )
continued marketing - NO MANUAL

\

LABOR REQUIRED

J

S

They receive email autoresponder to
take them to thank you page

Your Website - the HUB

Someone Opts in
for FREEBIE

They don't look at freebie
but remain on your list

They get automatically redirected to thank you page to

download and next steps

( www.KatrinaSawa.com )

They take the next step

Sign up for a Buy the product
call with you you suggest

You take them to a fill in form to
answer some questions

They fill out questions

Your site redirects them to
an online scheduler to book
their appointment

They download, read or listen to freebie

They do nothing but remain on your
list for ongoing marketing

They receive email
newsletters and marketing

They opt out at They buy something or
some point take an action later

They don't fill out questions and you have
to figure out who clicked on the page and

contact them back door

You receive a notice and send
them an email to schedule
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“I have 2 business that | run and | needed to get some systems in place to make my businesses more fluid. She
has taught me more than | could have ever known on my own and | love the way she challenges me and “kicks
me in my butt” to get me moving in the right direction (I know that’s exactly what | needed!) | could not be
where | am today in my business without her and her business savvy guidance. The one on one calls she offers
are super helpful and she always keeps you on track. | would highly recommend Katrina if you need an extra
“kick” in your business and if you want to make a lot of money doing what you are passionate about!”

Darla Gale
CEO/Founder Heartstrings Counseling Licensed Marriage and Family Therapist
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Play Full Out Guidelines:

“Be the Student” this weekend
Share, “Be Vulnerable”, Be Coachable
Invest in what will serve you now
Show Up, Come on time

”"Work the Room”

Ask Questions / Ask for help

Avoid the “Yeah Buts”

Celebrate Successes and Ah Has!

>4









Play	Full	Out	Guidelines:

1.

“Be	the	Student”	this	weekend

2.

Share,	“Be	Vulnerable”,	Be	Coachable

3.

Invest	in	what	will	serve	you	now

4.

Show	Up,	Come	on	time

5.

”Work	the	Room”

6.

Ask	Questions	/	Ask	for	help

7.

Avoid	the	“Yeah	Buts”

8.

Celebrate	Successes	and	Ah	Has!
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Which Tasks Should You Delegate?

What Do | Delegate When?

+ Bookkeeping
- Follow up marketing (basics)

« Social networking (to some extent)
- Speaking, JV & Publicity Research
- Admin, formatting

- Management of team & tasks
« Product development

- Graphic & web design

~ Blogging, event or web updates

- Initial responding to messages/emails

« Printing, stuffing, folding, mailing, organizing
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Which Tasks Shouldn’t You
Delegate?

- Sales
« Personal emails, social networking

+ Second tier responding to inquiries

~ Connecting with clients & prospects on phone
* Networking

- Speaking

« Publicity and interviews

« Initial planning of programs & offerings

* Big picture thinking and planning
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FOR 2025
TODAY!
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Find a Ton of
Resources Online!

SUCH AS:

* SHOPPING CARTS

* HOSTING COMPANIES

* EMAIL MARKETING SYSTEMS

* VIDEO EDITING SOFTWARE

* VIDEO CREATION SOFTWARE

* PRIVATE LABEL RIGHTS SITES

* WEBSITE PLATFORMS

* CRM SOFTWARE

* LANDING PAGE SOFTWARE

* BOOKKEEPERS

* GRAPHIC DESIGNERS

* WEBSITE DESIGNERS

* VIRTUAL ASSISTANTS

* ONLINE IMAGE CREATION
SOFTWARE

¢ COPYWRITERS / EDITORS

* SPEAKING RESOURCES

* PRINTING RESOURCES

* PUBLISHING RESOURCES

e AFFILIATE MARKETING SITES

* WEBINAR SOFTWARE

e TEXT MESSAGE SOFTWARE

e ATTORNEYS

e EVENT MARKETING SITES

* AND MORE!




image100.png




image101.png




image102.jpeg
We May Need to Jumpstart Your...

Life / self care
Love life / relationships / environment

Passion / purpose / motivation

Business vision / plan / priorities / focus

Business models / funnel / pricing

Systems / Technology / Team

Marketing — networking, speaking, social media, follow up,
‘mobile marketing, email marketing, referral source marketing,
video, blog, content, database, publicity, advertising, direct mail
Self as a speaker

Sales processes and conversations

Expert Status — write a book, become a show host, events
Confidence / mindset / faith
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What Shifts Do You See You Probably
Should Make to Get Where You Want?

+ Better support system

+ Increased confidence to charge what 'm worth
and get it

+ Clarity around what I'm selling and to whom

+ Focused marketing & sales action plan to bring
in the money

+ Accountability plan or community to stay on
track

+ Training / mentor?

FUmrSTART YouR
MARKETING
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DO YOU WANT THE ROADMAPTO A
CONSISTENT MONEYMAKING
BUSINESS DOING WHAT YOU LOVE?

gl 5 EARY (i -kf‘n | A NINE A"a
Get Access to Business-Building Events:
www.JumpstartEvents.net

“I realized | wasn't
truly ‘in business’
until I learned how to
automate,
systematize, delegate
and | was giving away
my genius until
Katrina showed me
how to sell it!"

- Stone Fauer, Coach,
Author, Speaker

“Katrina has a vault of
information for you
for your marketing,

website and so much
more for start-up
business or those who
want to take your
business to the next
level too.”

- Marie Wallace,
Realtor

Get Free Trainings:
www.JumpstartYourBizNow.com
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“She is my “go to”...

“Katrina has so many tools and systems to
help business owners to elevate their
business and get them on automatic. She
took my new website with beautiful graphics
and made it state of the art to handle every
aspect of the technology age of business. |
highly recommend her and her team.” —
Syndee Hendricks, Insightful Coaching,
Sacramento, CA www.insightful-
coaching.com

“l am working smarter
instead of harder.

“Katrina is a wealth of information and
strategy. She helped me to realize my
value and charge more. She was also
available in between calls which was
great. | enjoyed being a part of her
mastermind group and learned a lot.”
~Laurie Ratto, RN, HTCP, Clinical
Aromatherapist, Alameda, CA
www.mindandbodymethod.com

“Katrina Sawa is a
more than just a
business coach, she is
a mentor...

‘Katrina has taught me marketing
strategies that WORK! | trust Katrina
completely to guide me in my business.” ~
Alicia White, Graphic Designer & Branding
Strategist, Wiley, TX
SpeakerSheets.com

“The 1-on-1 VIP coaching
you gave me Jump
Started my entire
business! Because of
you, | took my passion
from “hobby” status to
actual money-in-the-bank

“business” status!”
~ Lauren Salamone, Best-selling Author
& Award-winning Mentor, New York, NY,
CollegeGuidanceGuru.com
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Become an AUthor FaSter “Your process was well organized
& Less Expensively With and I can’t believe we became

International Best-Selling

Jum pstart Pu b liSh i ng Authors!” - Dr. Marlena E. Uhrik

Home of the 6x Int'l Best-Selling Compilation Every Book We've Launched
Book Series, Jumpstart Your (Blank) Has Gone to Int'l Best-Seller

on Amazon

Compilation Book Publishing
Book Marketing & Sales
Amazon Launches
Co-Author Opportunities
Free Trainings at:

www.JumpstartPublishing.net

Business Coach
Publisher
& Speaker

\ peaie
N L Chtna Sdws
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®

“I loved how you walked myself and my co-
authors through the process of publishing our
compilation book — The Secret Sauce of
Downsizing. You had patience for those new to
publishing and quick responses and ideas for
those on how to take people from our chapters to
our websites for more info and to get on our lists.

Your process through the Amazon Book launch
was also so well organized and thought out, |
can’'t believe we became International Best-
Selling Authors!

Your project management skills and timeline
organization helped us tremendously make sure
we dotted all the i’'s and crossed all the t's. Thank
you!”

Dr. Marlena E. Uhrik

Certified Home Stager, Redesign Expert, Realtor &
Multi-Best-Selling Author, eXP Realty & Amazing-
Staging.com

More great ideas can be found in my book, “The Secret Sauce of
Downsizing” just by clicking on the button Grab Your Copy Now on

Amazon.
The Secret Sauce of D ng e Complete Guide for
SECHET SAUCE Living with Less and Loving It More
The
oWNS'Z'NG Do you want to know: Where to start? What to do? How's this going to
work?

The Secret Sauce of Downsizing is a book for anyone at any age who wishes to
simplify, organize, downsize or just change up their lifestyle!

This book covers everything from soup to nuts in regards to downsizing, with
tips and solutions from experts in all areas from Professional Organizing, to
Legal, to Home Buying and Selling, to Mindset, to Communicating with Loved
ones and so much more!

THE SECRET SAUCE
OF DOWNSIZING
ONLINE COURSE

Based on the Book
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Parenting Marathon: The 10-Step o
Guide to Navigate Parenting Challenges
Kindle Edition

X

PAR

“Katrina’s help was amazing. She knows the
process of publishing books on Amazon and
helped make it as smooth as possible. She putin
the extra mile throughout the whole book
preparation and launching process and over-
delivered! | recommend her very highly. You won't
be disappointed.”

- Dana Parisi, Certified Parent Coach and
Educational Trainer

s0
[ O
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Thinking About Hiring a Voice

Over Artist for a Project?

Meet Jason Bittenbender

Father, Husband, Cancer survivor and Jack of many
trades. Al of these life experiences have helped to
develop many different perspectives tolend to my acting
repertoire.

My love for acting began in Jr. College where | took my

first two acting classes. | have most recently honed my

skills through coaching classes with Such A Voice VIP
coaching program.

1am great with cold reads and quick with direction witha
sound that s wise, professional, hip, confident,
knowledgeable, and trustworthy. | love working with my
clients to develop that perfect sound and tone for their
message. Whether an audio book, radio ad, promo, or e-
learning, | am dedicated to making it a great experience
for the listener.

Check out my Demos page and contact me

for an audition today!

www.JLBVoiceOverTalent.com
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JOIN NOW
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ol Dot
POWERHOUSE.

CHANGING THE WORLD
BY CONNECTING THE DOTS!

POLKA DOT POWERHOUSE
MEMBERSHIP

$299/ FIRST YEAR | $199/ YEAR RENEWAL

With your membership, you will have:

e Access to the world’s most positive, action-forward
women through our EXCLUSIVE online community
featuring directories, blogs, videos, inspiration,
motivation, and more.

e Access to the very popular Facebook member's
group where members from across the globe
connect, help one another, do business together,
send referrals, share, support, and push each other
to the next level of success.

¢ Ability to attend our life-changing, member-only
Annual Celebration Event, as well as the ability to
apply to be a speaker.

e Your profile listed in our exclusive Member
Directory.

e Ability to contribute as a writer to our Dot Blog.

e Access to our Managing Director Application (to
start a chapter location in your area).

e Membership is recorded in the name of the
individual, not an organization. Each membership is
personal, non-refundable, and non-transferable.

JOIN TODAY!

_ PolkaDotPowerhouse.com

AN ‘ »
oty 2 &
UNIQUE

Lo/t

COMPANY










CHANGING THE WORLD

BY CONNECTING THE DOTS!

Yes, �is is

what you’ve been

looking for!

N

O

D

R

A

M

A

L

L

A

M

A

POLKA DOT POWERHOUSE

MEMBERSHIP

$299/ FIRST YEAR  

I

  $199/ YEAR RENEWAL

With your membership, you will have:

• Access to the world’s most posi�ve, ac�on-forward 

women through our EXCLUSIVE online community 

featuring directories, blogs, videos, inspira�on, 

mo�va�on, and more.

• Access to the very popular Facebook member's 

group where members from across the globe 

connect, help one another, do business together, 

send referrals, share, support, and push each other 

to the next level of success.

• Ability to a�end our life-changing, member-only 

Annual Celebra�on Event, as well as the ability to 

apply to be a speaker.

• Your profil e  listed in our exclusive Member 

Directory.

• Ability to contribute as a writer to our Dot Blog.

• Access to our Managing Director Applica�on (to 

start a chapter loca�on in your area).

• Membership is recorded in the name of the 

individual, not an organiza�on. Each membership is 

personal, non-refundable, and non-transferable.

Chapters Worldwide!

J oin �e

PolkaDotPowerhouse.com

JOIN TODAY!
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Wi gour Zoreade
‘ 174

%

I'LL SHOW YOU
2-3 WAYS YOU
WILL GET CLIENTS,
CASH & CLOUT,
USING YOUR

ARCHETYPE
=

& Access Your
BLOCKBUSTER BUNDLE

[you ceT |
AARCHETYPE: Your Unique
Vibe Expression That Reveals
How You Can Make Money

Faster!  myvTm
A REBEL REVENUE SESSION
Showing You Exactly How to

Use Your Archetype to Market
simply and Easily.

RENEGADEBRANDING.COM
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Elevate Your Local
Marketing Game

Looking to boost your local marketing efforts?

Start¢ with Bullseye Marketing’s Local Marketing Audit.

In our 1-HOUR Zoom strategy session, we'll assess your in-
person marketing efforts and discuss your data-driven
Snapshot Report of your online marketing.

By the end of our time together, with a FOCUSED TOP FIVE LIST
you'll be able to fine-tune your strategy, ensuring you can
maximize results from your blended local marketing initiatives.

*** SPECIAL CONFERENCE PRICING*** $427- $197

000 Find out more at:
bullseyemarketing.com/audit

BULLSEYE NN N E-RAEN N





image23.png




image24.jpeg
3

B

BECOME A FREE MEMBER OF

AWAKENED

SCHOOL

XX
-

S

WITH

A
o
/EMAN,/MW érwu ‘.
THEAWAKENEDSCHOOL.COM ‘

R





image25.png




image1.png




image26.png
“You can have anything you want if you
dress for it.”

~ Edith Head, Academy Award winning Costume Designer

a4
Wnd the frustration of staring at a closet full of clothes with "nothing to wear."
# Command attention when you enter a room.
¥ Eliminate the stress of figuring out how to look and feel your best in your outfits.

ﬁhbﬂ,q,(,{ng Youiy f/&/&mm beautifully aligned from head to toe and inside out!
Jm e -

-

i JER| Let’s Connect

Patsy Sanders
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Do you know why almost 68% of small

businesses fail in less than 10 years?

They are faced with:
e Poor money management
e Lack of a business plan
e |nability to adapt to technology

See Carla for a FREE Tax Review
A FREE Financial Consultation
Boss Up Classes [www.BosssesElevate.Me]
or Book Her to Speak [www.SpeakingToElevate.com]

Learn more / book an appointment:
720-329-2999 or 1SpeakingToElevate@Gmail.com

~ With over 20 years as a Business & Tax Consultant \//

“ [Accountant], Premier Financial Speaker, Nonprofit * ) k

d Leader, and Author of the book, The Money Source, Carla Soeatine To Elovals
Vaughn knows numbers!
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A year from now you will wish
you started Today. S
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Never let your fear
decide
your fate.
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ORDER EARLY
FOR YOUR
ALENTINE!
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Specia I/

Shari
Fitzpatrick
Founder of

Shari’s
Berries, Now BSa
Berried In
Chocolate
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Do one
thing
every day.
that
scares

you.

~ Anenymeous





